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Second thoughts 
for developers

Top office addresses 
get all booked up
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BY ALISON GREGOR

A combination of flattening con-
dominium prices along with ris-
ing construction costs and inter-
est rates has created a bitter pill for 
some residential developers, who, 

in an attempt to avoid swallowing 
it, may be trying to sell out.        

     Real estate brokers who han-
dle land and building sales said 
they’re seeing some developers, 
especially those who are less expe-
rienced, put undeveloped residen-
tial sites back on the market. Even 
sites that already have state ap-
proval are going back on the mar-
ket, because novice developers are 
ready to get out of the game.

“We’re doing valuations for 
about a dozen developers now 
that have purchased sites and 
are rethinking their strategies,” 
said Robert Knakal, chairman 
and founding partner of Massey 
Knakal Realty Services. “Either it 
was their first development ven-
ture or their first venture in New 
York, and they may not have been 
completely conversant with the 
development costs or the consum-
er condominium market.

“I believe some of these sites 
will be coming to market,” said 

BY CATHERINE CURAN 
In a trend that recalls the heady days before September 11, the 
number of Class A Manhattan office buildings at 100 percent 
occupancy is at its highest level in the last five years. 

More than 20 percent of Manhattan’s Class A office build-
ings were fully occupied at the end of the first quarter, according 
to data from brokerage Colliers ABR. The group includes such 
marquee properties as the General Motors Building, which has 
among the highest office rents in the city, and buildings like 919 
Third Avenue.

“We’re coming to a moment in the market where there is a 
real paucity of space in the core district,” says William Mack-
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Putting building sites 
back on the market; few 
forced to sell at a loss
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How low will it go?

BY TOM ACITELLI AND STUART W. ELLIOTT 
The housing market is cooling in New York. It’s also 
leveling off and going sideways. And ebbing. In fact, 
the market may be simmering, swooning, and trend-

ing downward as well. 
But it could simply be 

normalizing, too. It depends on whom you ask or 
read. Or overhear on the sidewalk. 

The Real Deal this month examined changing 
market conditions from a number of vantages, in-
cluding the growing amount of properties sitting on 

the market, hiring by brokerages, and how agents 
are dealing with sellers still hanging on to the boom 
market of early 2005. 

The results were often surprising. Townhouse in-
ventory, for example, in the last year has increased 
faster than condo inventory, unusual given the 
amount of condo construction in the city. Co-op in-
ventory is growing modestly by comparison. And the 
still-high price of apartments is allowing brokerages 
to keep expanding even as the market cools, which 
some view as a tactical mistake. Read on for more.
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Fully-occupied Class A buildings hit five-year peak

Buying  
sight unseen 
at the Plaza

See page 24.

Of the 2,005 apartment sales 
closed in Manhattan in the first 
quarter of 2006, 53.5 percent 
were condos, according to 
appraiser Miller Samuel. This 
marked the first time in five 
years that condos outsold  
co-ops in the borough. About 
56 percent of the sales in 2005 
were of co-ops. See page 3.

Office space 
grows scarce

Number of 100% occupied  
Class A buildings in Midtown
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Retail rents spike along 
42nd Street corridor
Retail rents at the south end of 

Times Square have jumped 86 

percent in the last year, far out-

pacing the 4 percent gain seen 

for all retail space in Manhat-

tan. Condo projects along far 

West 42nd Street and the New 

York Times’ new headquarters 

are fueling the rise. See page 5.

REBNY slow dances 
with Brooklyn
It’s been a rocky marriage be-

tween Brooklyn and the Real 

Estate Board of New York. 

Since moving into the bor-

ough in 2004, REBNY has 

made some successful inroads, 

gaining listings and clout for 

many of its Manhattan-based 

members. But some Brooklyn 

brokers don’t much care for 

the co-brokering popularized 

by REBNY. See page 16.

Designing on, around 
and under the High Line
Rising two stories off the 

ground, the High Line in Chel-

sea casts deep shadows and 

has presented formidable ob-

stacles to those wishing to de-

velop posh lower-floor residen-

tial and retail space abutting it.  

See page 14.
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From unrealistic sellers to climbing inventory, what’s next in the post-boom era

Elizabeth Lorenzo of Stribling, the sales 
agent for the Plaza Hotel condo conversion


