
deals in Midtown that achieved 
rents of $100 or more in 2005 (see 
chart).

Traditionally, those buildings 
commanding the highest rents are 
located in the Plaza District and 
offer smaller floor plates, upscale 
amenities, great views of Central 
Park, a prestigious tenant roster, 
and high-end security. And the 
majority of tenants who are will-
ing to pay for this high-rent space 
are hedge funds.

“It’s certainly a growing niche 
market,” said Jim Fredericks, ex-
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Top-tier tenants push up prices in premium locations
In prime Midtown office space, $100 a square foot no longer raises as many eyebrows

start bidding up rents and create 
more competition for this kind of 
space,” said Frank Doyle, manag-
ing director of the New York re-
gion at Jones Lang LaSalle.   

The Midtown market regis-
tered a 7.8 percent vacancy rate, 
with class A rents averaging $54.41 
per square foot at the end of 2005, 
the lowest since the third quarter 
of 2001, according to Cushman & 
Wakefield. Additionally, the num-
ber of leases at $70 per square foot 
or above increased to 78 from 48 in 
2004. There were at least 16 lease 

A broker’s best friend.

As your ally, we work with you to explain the mortgage 
process and get your clients approved. We’ll provide the 
tools and support so you can serve your clients better. 
Making sure your customers get their mortgage and 
are satisfied is how we keep you happy. And that’s a 
relationship you can count on.

Balram Kakkar  CEO x2401
Josh Zegen  President x2403
Lee Hamway  Director of Residential Lending x2413

261 Madison Avenue, 18th Floor, New York, NY 10016
212.867.9290  •  www.panamloans.com

PAN119_Ad3_MECH.indd   1 1/27/06   11:34:36 AM

BY J.W. ELPHINSTONE

Signing office leases at or above 
$100 per square foot was once 
considered a benchmark in the 
Manhattan Midtown market. But 
as average lease rates climb rap-
idly quarter by quarter, this stan-
dard has become somewhat more 
accepted and commonplace - to 
the delight of landlords. 

“What’s happening at this 
point is that quality space and 
quality buildings are few and far 
between and vacancy is at its low-
est point in six years, so people 

ecutive managing director at Col-
liers ABR, referring to $100-per-
square-foot rents. “For example, 
we have a floor and a half at 277 
Park Avenue and we already have 
people lined up with rents in ex-
cess of what we’re asking for.”

Marcus Rayner, a principal at 
CRESA Partners, expects $100-
plus rents to become less of a 
threshold and more of an every-
day reality as the year moves on. 
In his estimation, five to six build-
ings in the market are approach-

Breaking the $100-per- 
square-foot benchmark  
Office leases where rents reached 
$100 a square foot in 2005 
(Buildings listed from north to south) 

667 Madison Ave (bet. 60th and 61st)  
In October, SPG Partners took 7,675 sf 
on the 18th floor for 10 years, paying 
$120 per sf for the first five years and 
$125 per sf for the remainder.

660 Madison Ave (bet. 60th and 
61st) In April, Blue Ridge Capital 
took 9,500 sf on the 14th floor for 10 
years, paying $95 per sf for the first 
five years and $100 per sf for the last 
five years.
 Also in April, Drake Capital took 
7,809 sf on the 15th floor for 10 
years, paying $100 per sf for the first 
five years, $105 per sf during years six 
through eight and $110 per sf for the 
final two years.

General Motors Building, 767 Fifth 
Ave (bet. 58th and 59th)  In June, Glen-
view Capital Management took 23,000 
sf on the 44th floor for 10 years, paying 
$120 per sf for the first five years and 
$125 per sf for the last five years.

Solow Building, 9 West 57th St In No-
vember, CDC grew to 16,000 sf on the 
15th floor for nine years at $100 per sf.
 In August, Alix Partners took 15,000 
sf on the 14th floor for four years at 
$100 per sf.
 In March, Dubin & Swelca took 
9,500 sf on the 25th floor for six years 
at $105 per sf.

Carnegie Hall Tower, 152 West 57th 
St In September, SAC HealthCo took 
8,500 sf on the 47th floor for 10 
years, paying $100 per sf for the first 
five years and $105 per sf for the last 
five years.
 In January, Zeckendorf Develop-
ment took 9,800 sf on the 44th floor 
for three years at $105 per sf.

590 Madison Ave (bet. 56th and 
57th) In November, Cemex renewed 
its lease of 12,500 sf on the 41st floor 
for 15 years, paying $112 per sf for the 
first five years, $120 per sf from years 
six through 10 and $130 per sf for the 

remainder of the lease.
 In September, Veritas Software 
inked a 6,000 sf lease on the 41st 
floor for 10 years, paying $105 per sf 
in the first five years and $112 per sf 

for the last five years.

712 Fifth Ave (bet. 55th and 56th) In 
July, SAB Capital took 9,777 sf on the 
42nd floor for three years at $116.50 

per sf.
 In June, NCH Capital took 13,026 
sf on the 45th and 46th floors for 10 
years at $110 per sf.
 In January, Elliot Management ex-
panded on the 34th floor to 10,000 sf 

at $102 per sf for a five-year lease.

Seagram Building, 375 Park Ave (bet. 
52nd and 53rd) In November, Ion Trad-
ing took 6,400 sf on the 35th floor for 
seven years, paying $109 per sf for 
the first three years and $112 per sf 

for the remaining four years.

(Source: Jones Lang LaSalle) 
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